
Feldsaaten Freudenberger GmbH & Co. KG is an internationally operating, family-owned company now in its third generation. Since 
1948, we have stood for quality, innovation, and passion in the seed industry. With more than 5,000 products and around 60,000 

tonnes of seed marketed each year, we are one of the leading companies in our sector.

What sets us apart: short decision-making processes, genuine collaboration, and our ambition to make things a little better every day.

To strengthen our Sales team, we are looking for an engaged and motivated professional to join us at the earliest possible date.
In this role, you will manage our international customers and further expand our market position in France.

JOIN OUR TEAM!
Key Account Manager (m/f/d) France

YOUR RESPONSIBILITIES  ! customer-focused and 
responsible
∂  Manage and develop our markets in Western Europe, 

with a particular focus on France, while building long-
term, trust-based relationships with our customers.
∂  Identify market potential, uncover new business op-

portunities, and develop tailored solutions to meet the 
needs of each market.
∂  Lead price and contract negotiations in line with our 

company strategy and manage them through to success-
ful completion.
∂  Work closely with our Wholesale team as well as the 

Purchasing, Logistics, and Product Management depart-
ments to ensure the smooth execution of customer 
projects.
∂  Monitor market trends and competitor activities, proac-

tively contributing insights to the ongoing development 
of our sales strategy.
∂  Represent our company at trade fairs, customer mee-

tings, and international events, strengthening our market 
presence and fostering lasting business relationships.

YOUR PROFILE ! what you‘ll bring
∂  A completed degree or vocational quali!cation in busi-

ness administration, agriculture, or a comparable !eld.
∂  Proven experience in Key Account Management, interna-

tional sales, or international trade, with the con!dence to 
operate successfully in a demanding customer environ-
ment.
∂  Strong negotiation skills, a con!dent and professional 

demeanor, and a keen sense for building and maintai-

ning long-term customer relationships.
∂  A self-driven, structured, and solution-oriented way of 

working, with the ability to stay organized and focused 
even in challenging situations.
∂  Excellent communication skills in German, French, and 

English. Additional language skills are an advantage.
∂  A willingness to travel internationally and enthusiasm for 

working with customers from around the world.
∂  A collaborative mindset, initiative, and strong business 

acumen complete your pro!le.

WHY JOIN US? ! what you can expect
∂  A secure position with a successful family-owned compa-

ny o"ering long-term career prospects.
∂  Plenty of scope to contribute your ideas, with #at hierar-

chies and short decision-making processes.
∂  The opportunity to work independently in an internatio-

nal environment.
∂  Flexible remote working options by mutual agreement.
∂  Individual training and professional development oppor-

tunities.
∂  An open company culture built on trust, mutual respect, 

and collaborative teamwork.
∂  Competitive, performance-based compensation.
∂  A company pension scheme, health and well-being pro-

grammes, and attractive employee bene!ts.
∂  Family-friendly working conditions and excellent trans-

port links.
∂  And last but not least: a supportive team that works 

together and shares a common goal of success.

Join us in shaping the future of the seed trade.

www.freudenberger.net

more details

Alternatively, by post to:
Feldsaaten Freudenberger
GmbH & Co. KG
z. Hd. Frau Grüntjes
Postfach 11 11 04
47812 Krefeld, Germany

APPLY NOW ! WE LOOK FORWARD TO YOUR
APPLICATION!
Please send your application documents as a PDF via 
email to:         bewerbung@freudenberger.net


